Mark McKenna Little Introduction

Mark Little will resonate with you because… he IS one of you.

 

Mark is a financial advisor who built a multi-million dollar financial advisory firm. However, at one point in his career, he was ready to leave the business world. 

 

In 2004, at age 48, he had too many clients, worked 84 hours per week, was miserable, out of balance and was ready to leave the financial services industry.

 

Rather than quit his business, Mark decided to get focused, transform his business and get more balance back into his life. 

 

First he identified 17 ideal clients within his client base of 1,242. Within 36 months he politely disengaged from 1,225 of his non-ideal clients and his 17 ideal clients helped him grow his ideal community of clients to 91. 

 

He was able to reduce his workweek to 3 days a week while quadrupling his income to well over $1million per year of predictable recurring revenue. 

 

Oh and, by the way, this wall all during three of the most terrible years in the financial markets:

2000, 2001 & 2002.

 

Most importantly, however, he gained more balance in his life. 

 

Mark is here today to describe exactly what he did to improve his business and his life and take charge of the things you can control rather than being hypnotized by those things that you can't control… like the markets.

 

Please join me in welcoming…. Mark Little

 

 

